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Ramkrishna Forgings

L_ocal Roots, Global Ambitions

Rambkrishna Forgings Limited (RKFL) is a significant player in the Indian forging industry and has completed its 32nd
year of operations. This TS 16949, OSHAS 18001 and ISO 14001 certified manufacturer of open and closed die forgings
of carbon and alloy steel, micro alloy steel and stainless steel forgings is the 3rd biggest in India, in terms of turnover.
Mr M P Jalan, Chairman, graciously acceded to a request from Industrial Products Finder for this e-interview in this

special section on Castings & Forgings. Excerpts.

With over two decades in this field, how event- |
ful has been the journey in this arena that has
a vast number of players?

“Success is a journey, not a destination.
The doing is often more important than the
outcome.”

I have started my journey for more than
3 decades after completion of graduation in
Mechanical Engineering from BITS, Pilani.
Ramkrishna Forgings was established in the
year 1981 and from the very inception we have
been able to supply our components to the
vital user industries like the railways, mining
and earth moving equipment, farm equipment,
automobiles, bearings industry, defence and general engineer-
ing industry, and in recent years, the wind energy sector, both
in India as well as all over the world.

During this journey RKFL has already attained the 3rd
position in the Forging Sector in India and we are looking
forward to the 2nd position in terms of capacity and turnover
as well very soon.

What is the process of forgings followed? Are there environ-
mental concerns in this method? What are the advantages?

We always believe that technology is just like a blood-
stream of the business. We at RKFL are reliant on technol-
ogy in different areas, especially with regard to “Forgings”.
Technology is something that keeps us moving and keeping
in view of such opinion and environmental conservation with
regard to the pollution we have adopted induction heating fur-
naces. Compared with any old technology, the new induction
heating furnaces are much technically upgraded compared
to oil-fired furnaces which used to create more pollution
and wastage due to burning losses. Further, after adoption of
such technology our working environment has become much
cleaner and healthier.

We have adopted the best of technology and introduced
fully automated Ring Rolling line for manufacturing crown
wheels and due to this we have overcome past manufactur-
ing problems like heavy wastage and crack issues. It has
also helped us in providing high yield up to 90% as against
60% by the old method. This in turn saved raw material wast-
age. Also we carefully study the environmental impact of the
technologies and aim at developing products and processes
that are environment-friendly and thus we have gone ahead
with 5S implementation and our company has accreditations
like ISO 14001 and OHSAS 18001.
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What is the product range that is manufac-
tured — industry wise as well as sizes?

We manufacture a wide variety of products
from 1 kg to 125 kg in closed die forgings and
the same is supplied in as Forged, Heat Treated,
Fully Machined and Assembled Condition.
With the vast range of products we have been
able to serve all industries with the desired
forgings and we are catering to all the vital
industry segments mentioned earlier, all related
to the core sector.

What is the primary focus market? Do you
cater to the pan Indian market? And exports?

Our primary focus is for automotive sector and we are
acting as a one stop destination for our buyers wherein we are
currently supplying them the forging requirements in terms
of rear axles, transmission and gearboxes and in near future
we can meet all the requirements for front axle and engines
as well, thus we will supply forging for all areas required in
any vehicle.

We cater to all the zonal railways in India along with all
the major OEMs located in pan India for commercial vehicle
manufacturers like Tata Motors, Ashok Leyland, Volvo India
and Eicher Motors, and also to reputed Tierl companies.
Further, we have been exporting our items mainly to the four
continents:

e North America — USA, Canada and Mexico

e South America — Brazil

e FEurope — Germany, France, Italy, Sweden, Finland and
Glasgow, and

e Asia — Turkey, Bangladesh and Singapore.

Proximity to the market is of vital importance in view of
sourcing of raw materials as well as delivery of finished
products. How does this plant score on this front?

We are patronising steel manufactured in the eastern belt
for our requirements, i.e., the three major sources available
and this helps in minimising the logistics cost.

Tata Motors being our major client located in the eastern
zone also helps us in terms of proximity of the market and
we score the best in view of our plant locations, availability
of infrastructure, manpower and reasonable electricity cost
and close proximity to the steel source and also to the end
customer.

Competition is a reality in any field of business. How is the
current scenario in forgings?
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Competition makes us to put on our thinking cap for better
ways to add value. Creative thinking forms the bedrock of any
success-minded brand.

At present, we are competing with all big forging com-
panies of the world by the sheer dint of our quality products
at competitive prices because India has been acclaimed as a
forging hub in the world market and is already termed as the
best cost country.

However, in the Indian forging industry there are a lot
of small players which are growing incessantly but reputed
buyers desire quality products and the same can be achieved
from companies with big scale operations and as we are one
of them we have been able to create our footprints in India
and throughout the world.

What are the main product lines designated for exports?

There are 3 major product lines, i.e.,
e Components for rear axle like crown wheels, pinions and
rear axle shafts
e For front rear axle shafts — front axle beams, steering arms
and knuckles, and
e For engine products — crankshaft, connecting rods and
camshafts.
All these are in fully machined condition and ready for
fitment (except crown wheels and pinions are only in blank
condition).

How is the present business environment?

In 2012-13, the economy is expected to grow at the GDP
rate of 6.7%. In 2007-08, India has seen GDP growth rate of
more than 9%. However, last year the Indian market was not
up to the mark and is expected to revive in this year as our
government has planned better reform measures.

Global turmoil no longer hogs the limelight, but it has
receded as this year India sees a consumption-led recovery
with improved agriculture, lower interest rate and highest
government infrastructure to revive growth. Even the industry
forecast of GDP growth as per CRISIL in 2013 is expected
5.4% as against last year 3.7%.

Further, globally, the South American market has revived,
North America has been steady and Europe is expected to be
a flat market. Overall we can expect a positive growth.

What are the future plans?

RKFL is expanding in a major way. We are installing a
series of press lines like 2500 tonne, 3150 tonne, 4500 tonne
and 12,500 tonne press lines which start from 2013 itself
and 6300-8000 tonne press lines from mid-2014. With this
ambition and zeal to reach the pinnacle of success we believe
that we will be the biggest forging company in the country
with a variety of product range wherein under one roof per
customer will be having all the forging technologies which
will be catered to all the world-class customers’ worldwide.
Further, we also plan to venture into the “Near Net Shape”
forging in 2014. |

Light Lift is Exclusive Distributor of A-Ward’s Produc

In India

bilateral trade agreement to represent each other in their
espective countries has been signed between A-Ward
of New Zealand and Light Lift India Pvt. Ltd., Faridabad.
The agreement was signed by Mr Yoginder Nagpal, Man-
aging Director, Light Lift India Pvt. Ltd, and Mr Richard
White, New Zealand Trade Commissioner in the presence of
New Zealand High Commissioner, Ms. Jan Henderson,
recently.

Under the agreement, both
the companies will be exclu-
sive Distributor for each other
in their respective countries
i.e. Light Lift India Pvt. Ltd.
will be marketing A-Ward’s
Bulk Material Handling prod-
ucts in India & A-Ward will
market Light Lift products
in New Zealand. Besides India,
Light Lift will be exclusive dis-
tributor of A-Ward’s products in
Sri Lanka and Bangladesh
also.

facturing bulk material

handling products such as Container Tilters, loaders
and unloaders of shipping containers, having offices
world wide. All A-Ward products are fast and created

, Mr Richard White, New Zealand Trade Commissioner, Ms Jan Hen- X .
A-Ward, world’s lead- derson, New Zealand High Commissioner, and Mr Yoginder Nagpal, small, medium, and multina-

ing company in manu- Managing Director, Light Lift India Pvt Ltd

with high-quality, robust materials to stand up to even the
most demanding conditions. Furthermore, they have been
designed and certified for optimum safety during their
operations.

Light Lift India Pvt. Ltd., is one of the leading Indian
company manufacturing material handling equipments like
EOT/HOT cranes, electric wire rope hoist, passenger &
goods lift, jib cranes & hydraulic equipments like scissor
lift table, manual/ electric
stackers, winches, battery-
operated trolley, etc, on pan
India basis. The company
also exports to Sri Lanka,
Nepal, Bangladesh, Middle
East countries like Saudi
Arabia, Yemen, Iraq, Nige-
ria, etc.

Providing cost effective,
customised material han-
dling solutions for two high
volume projects catering
to a diversified clientele of

NEWZF*

|

tional corporate. Customers
are from various sectors like
automobile manufacturing companies, auto-ancillaries, steel
plants, cement plants, paper lindustries, electric & electron-
ics industries, railways, defence, etc.
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